why is strategic marketing important

why is strategic marketing important is a fundamental question for businesses aiming to thrive
in competitive markets. Strategic marketing serves as the blueprint for aligning a company’s
products, services, and messaging with customer needs, market trends, and overall business
objectives. It enables organizations to identify target audiences, allocate resources effectively, and
differentiate themselves from competitors. By focusing on long-term growth and sustainable
success, strategic marketing helps companies anticipate market shifts and adapt proactively. This
article explores the critical reasons why strategic marketing is essential, its role in business success,
and the key components that make it effective. Understanding these elements provides valuable
insights into how strategic marketing drives profitability, brand strength, and customer loyalty.

e The Role of Strategic Marketing in Business Growth

e Enhancing Competitive Advantage through Strategic Marketing
e Customer-Centric Approaches in Strategic Marketing

¢ Resource Optimization and Strategic Marketing

e Measuring Success and Adjusting Strategies

The Role of Strategic Marketing in Business Growth

Strategic marketing plays a pivotal role in driving business growth by establishing clear goals and
identifying opportunities within the marketplace. It involves systematic analysis and planning to
attract and retain customers while expanding market share. This approach ensures that marketing
efforts are aligned with the overall business strategy, leading to coherent messaging and efficient
use of budgets. By focusing on long-range objectives rather than short-term tactics, strategic
marketing helps companies build a sustainable competitive presence and increase revenue streams.

Aligning Marketing with Business Objectives

One of the main reasons why strategic marketing is important is that it aligns marketing initiatives
with broader business goals. This alignment ensures that all marketing campaigns, product
launches, and promotional activities support the company’s mission and vision. Without this
coordination, marketing efforts may become fragmented and less effective, resulting in wasted
resources and missed opportunities.

Identifying Market Opportunities

Strategic marketing involves thorough market research to identify emerging trends, unmet customer



needs, and potential areas for growth. This proactive approach allows businesses to capitalize on
new opportunities before competitors do. Identifying the right market segments and tailoring
offerings accordingly can lead to increased sales and stronger market positioning.

Enhancing Competitive Advantage through Strategic
Marketing

In highly competitive environments, strategic marketing is essential for differentiating a brand and
establishing a competitive edge. By understanding competitors’ strengths and weaknesses,
companies can develop unique value propositions that resonate with their target audience. This
differentiation is critical to attracting customers and maintaining their loyalty over time.

Developing Unique Selling Propositions (USPs)

Strategic marketing enables organizations to craft compelling USPs that clearly communicate the
benefits and distinct qualities of their products or services. A well-defined USP helps a company
stand out and convinces consumers why they should choose one brand over another, ultimately
driving sales and market share growth.

Building Brand Equity

Consistent and strategic marketing efforts contribute to building strong brand equity, which
encompasses brand awareness, reputation, and customer perceptions. High brand equity results in
increased customer trust and preference, making it easier to introduce new products and sustain
pricing power in the marketplace.

Customer-Centric Approaches in Strategic Marketing

A core component of why strategic marketing is important lies in its focus on understanding and
satisfying customer needs. Customer-centric strategies ensure that marketing messages, product
development, and service delivery are tailored to the preferences and behaviors of target audiences,
leading to enhanced customer experiences and loyalty.

Market Segmentation and Targeting

Effective strategic marketing begins with segmenting the market into distinct groups based on
demographics, psychographics, and buying behavior. This segmentation allows for precise targeting
and personalized marketing campaigns, which improve conversion rates and foster stronger
customer relationships.



Customer Relationship Management (CRM)

Strategic marketing integrates CRM systems and data analytics to monitor customer interactions
and feedback. This information helps businesses refine their strategies, anticipate customer needs,
and deliver personalized communications that increase satisfaction and retention.

Resource Optimization and Strategic Marketing

Strategic marketing is vital for optimizing the allocation of financial, human, and technological
resources within an organization. By prioritizing marketing activities that promise the greatest
return on investment (ROI), companies can maximize efficiency and reduce waste.

Budget Allocation and Planning

Through careful analysis and forecasting, strategic marketing guides budget distribution across
various channels and campaigns. This process ensures that resources are invested in high-impact
initiatives that align with business objectives and market demands.

Leveraging Technology and Data

Modern strategic marketing leverages advanced technologies such as marketing automation,
analytics platforms, and customer insights tools. These resources enable data-driven decision-
making, improve targeting accuracy, and enhance campaign effectiveness while optimizing costs.

Measuring Success and Adjusting Strategies

An essential aspect of why strategic marketing is important is its emphasis on continuous
measurement and improvement. Establishing key performance indicators (KPIs) and monitoring
results allows businesses to evaluate the effectiveness of marketing efforts and make informed
adjustments.

Performance Metrics and Analytics

Strategic marketing employs a variety of metrics such as customer acquisition cost, lifetime value,
conversion rates, and brand awareness scores to assess progress. These analytics provide insights
into what works and what needs refinement, facilitating agile and responsive marketing strategies.

Adapting to Market Changes

Markets are dynamic, influenced by consumer trends, technological advancements, and competitive
actions. Strategic marketing incorporates flexibility to adapt plans based on real-time data and
environmental shifts, ensuring continued relevance and effectiveness in reaching business goals.



 Aligns marketing efforts with business objectives for coherent growth

« Identifies and capitalizes on market opportunities proactively

e Enhances competitive positioning through unique value propositions

e Builds strong brand equity and customer trust

e Focuses on customer needs through segmentation and personalized marketing
¢ Optimizes resource allocation to maximize ROI

e Utilizes technology and data to improve decision-making

e Measures and adapts marketing strategies based on performance data

Frequently Asked Questions

Why is strategic marketing important for business growth?

Strategic marketing is important for business growth because it helps identify target markets,
understand customer needs, and position products effectively, leading to increased sales and market
share.

How does strategic marketing improve competitive advantage?

Strategic marketing improves competitive advantage by analyzing competitors, differentiating
offerings, and creating unique value propositions that attract and retain customers.

Why is strategic marketing essential for brand building?

Strategic marketing is essential for brand building as it ensures consistent messaging, aligns
marketing efforts with brand values, and helps establish a strong, recognizable brand identity in the
market.

How does strategic marketing contribute to customer
satisfaction?

Strategic marketing contributes to customer satisfaction by focusing on customer needs and
preferences, enabling businesses to deliver relevant products and personalized experiences that
meet or exceed expectations.



Why is strategic marketing important for resource allocation?

Strategic marketing is important for resource allocation because it prioritizes marketing activities
based on data and objectives, ensuring efficient use of budget, time, and human resources to
maximize ROI.

How does strategic marketing support long-term business
sustainability?

Strategic marketing supports long-term business sustainability by fostering customer loyalty,
adapting to market changes, and continuously innovating to meet evolving consumer demands.

Why is strategic marketing critical in digital transformation?

Strategic marketing is critical in digital transformation as it guides the integration of digital
channels and technologies to enhance customer engagement, data-driven decision making, and
overall marketing effectiveness.

How does strategic marketing help in identifying new market
opportunities?

Strategic marketing helps in identifying new market opportunities by conducting market research,
analyzing trends, and assessing customer needs, enabling businesses to expand and diversify their
offerings.

Additional Resources

1. Strategic Marketing: Creating Competitive Advantage

This book explores the essential role strategic marketing plays in building and sustaining
competitive advantage in today's dynamic business environment. It delves into market analysis,
segmentation, and positioning, providing practical frameworks for aligning marketing strategies
with business goals. Readers will learn how to craft strategies that differentiate their offerings and
drive long-term success.

2. The Importance of Strategic Marketing in Business Growth

Focused on the critical impact strategic marketing has on business expansion, this book highlights
how well-defined marketing strategies can fuel growth and profitability. It discusses market
research, customer insights, and strategic planning as pillars for effective marketing execution. The
text also includes case studies demonstrating successful strategic marketing implementations.

3. Marketing Strategy: Why It Matters More Than Ever

This book underscores why strategic marketing remains a cornerstone for businesses in an
increasingly competitive marketplace. It provides an overview of the evolving marketing landscape,
emphasizing the need for adaptive strategies that meet changing consumer demands. The author
offers actionable advice on integrating digital tools with traditional marketing approaches.

4. Driving Business Success Through Strategic Marketing
An in-depth look at how strategic marketing drives business performance, this book outlines key



principles that align marketing initiatives with organizational objectives. It covers topics such as
brand building, customer engagement, and value creation. Readers gain insights into measuring
marketing effectiveness and optimizing strategy for maximum impact.

5. Strategic Marketing Essentials: Unlocking Market Potential

This title focuses on unlocking the full potential of markets through strategic marketing practices. It
emphasizes the importance of understanding market dynamics, competitor behavior, and consumer
needs. The book offers practical guidance on crafting strategies that capture market share and
foster sustainable competitive advantages.

6. Why Strategic Marketing is Critical for Business Survival

The book argues that in the face of rapid technological changes and shifting consumer preferences,
strategic marketing is vital for business survival. It explores the risks of neglecting strategic
marketing and how companies can proactively adapt. Real-world examples illustrate how strategic
marketing decisions have turned around struggling businesses.

7. Mastering Strategic Marketing: Tools and Techniques

Designed as a comprehensive guide, this book equips readers with the tools and techniques
necessary for effective strategic marketing. It covers analytical methods, strategic frameworks, and
implementation strategies. The author also highlights the importance of aligning marketing strategy
with overall corporate strategy for sustained success.

8. The Role of Strategic Marketing in Building Brand E quity

This book delves into how strategic marketing contributes to building and maintaining strong brand
equity. It explains the connection between strategic positioning, brand messaging, and customer
loyalty. Readers will learn strategies for enhancing brand value through targeted marketing efforts
and consistent brand communication.

9. Strategic Marketing Management: Foundations and Importance

Offering a foundational perspective, this book explains why strategic marketing management is
crucial for organizations of all sizes. It covers the fundamentals of market analysis, strategic
formulation, and execution. The text stresses the importance of continuous evaluation and
adaptation of marketing strategies to sustain competitive advantage.
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sectors, this second edition of Strategic Marketing: An Introduction is a concise, thorough and
enlightening textbook that demonstrates how organizations can cope with a myriad of demands by
better understanding themselves, their products or services, and the world around them. From
assessing internal relationships to planning and implementing marketing strategies, and featuring
analysis of relationship marketing and strategic alliances, Proctor uses insights from a range of key
models and theoretical frameworks to illustrate how an organization can successfully take advantage
of ‘strategic windows’ to improve its position. Core issues covered include: marketing strategy
analyzing the business environment the customer in the market place targeting and positioning
marketing mix strategy. This textbook is the complete guide to assessing and imposing a realistic
and successful marketing strategy to fit an organization, its resources and objectives, and the
environment in which it operates. Accessibly written and supported by a user-friendly companion
website, this new edition of Strategic Marketing: An Introduction is an essential resource for all
students of marketing and business and management. A companion website provides additional
material for lecturers and students alike: www.routledge.com/textbooks/9780415458160/

why is strategic marketing important: Marketing Strategy and Competitive Positioning, 7th
Edition Prof Graham Hooley, Brigitte Nicoulaud, John Rudd, Nick Lee, 2020-01-09 Marketing
Strategy and Competitive Positioning 6e deals with the process of developing and implementing a
marketing strategy. The book focuses on competitive positioning at the heart of marketing strategy
and includes in-depth discussion of the processes used in marketing to achieve competitive
advantage. The book is primarily about creating and sustaining superior performance in the
marketplace. It focuses on the two central issues in marketing strategy formulation - the
identification of target markets and the creation of a differential advantage. In doing that, it
recognises the emergence of new potential target markets born of the recession and increased
concern for climate change; and it examines ways in which firms can differentiate their offerings
through the recognition of environmental and social concerns. The book is ideal for undergraduate
and postgraduate students taking modules in Marketing Strategy, Marketing Management and
Strategic Marketing Management.

why is strategic marketing important: Strategic Marketing: Planning and Control Graeme
Drummond, John Ensor, Ruth Ashford, 2007-06-01 Strategic Marketing: planning and control covers
contemporary issues by exploring current developments in marketing theory and practice including
the concept of a market-led orientation and a resource/asset-based approach to internal analysis and
planning. The text provides a synthesis of key strategic marketing concepts in a concise and
comprehensive way, and is tightly written to accommodate the reading time pressures on students.
The material is highly exam focused and has been class tested and refined. Completely revised and
updated, the second edition of Strategic Marketing: planning and control includes chapters on
‘competitive intelligence', 'strategy formulation' and 'strategic implementation'. The final chapter,
featuring mini case studies, has been thoroughly revised with new and up to date case material.

why is strategic marketing important: The CIM Handbook of Strategic Marketing Colin
Egan, Michael Thomas, 2010-02-17 The CIM Handbook of Strategic Marketing targets senior
executives responsible for shaping and managing the company's strategic direction. The strategic
dimensions of marketing management are emphasised along with the critical importance of
matching the company's capabilities with genuinely attractive market sectors. The Handbook's
strategic perspective and pragmatic outlook pervade the text and underpin its practical foundations.
The rise of global competition and continuous innovation have redefined market structures,
reshaped industries and given customers unprecedented value and choice. In this era of customer
sovereignty there is a tremendous amount of pressure on organizations to adopt the principles of the
marketing concept and to develop a much sharper strategic focus. The CIM Handbook of Strategic
Marketing is a reference source to guide effective marketing practice. It provides supportive
material for managers and employees who are building their marketing competence by attending
training programmes, and includes contributions from leading academics - such as, Peter Doyle,
Malcolm McDonald, Nigel Piercy The book amounts to a firm blueprint written by leading marketing



thinkers for designing and implementing effective marketing strategies and improving business
performance. Colin Egan is Professor of Strategic Management at Leicester Business School.
Michael ] Thomas is Professor of Marketing at the University of Strathclyde Business School.

why is strategic marketing important: STRATEGIC MARKETING Dr. Rohit Bansal, Namrata
Dubey, 2024-12-01 MBA, FIRST SEMESTER According to the New Syllabus of ‘Maharshi Dayanand
University, Rohtak’ based on NEP-2020

why is strategic marketing important: Strategic Market Management David A. Aaker,
Christine Moorman, 2023-11-14 Learn to identify, select, implement, and adapt market-driven
business strategies for profitable growth in competitive markets In Strategic Market Management,
David Aaker and Christine Moorman deliver an incisive, practical, and up-to-date guide for
identifying, selecting, implementing, and adapting market-driven business strategies in increasingly
complex, dynamic, and crowded markets. The authors provide the concepts, frameworks, tools, and
best practice case studies required to develop capabilities in key strategic marketing tasks, achieve
high-quality decision making, and drive long-term profitable growth. Extensively revised and
updated, the twelfth edition of Strategic Market Management offers newly written chapters focused
on growth and branding that reflect cutting-edge frameworks based on the most recent research and
the authors' experiences with leading companies. New real-world examples and stronger
frameworks, including cutting-edge approaches for environmental analysis, offering market
selection, and target market selection. New “digital marketing strategy” topics—including the
metaverse, algorithmic bias, augmented reality, influencers, and gamification—are integrated
throughout the book. Strategic Market Management, Twelfth Edition, is an excellent textbook for
courses at all levels that seek a strategic view of marketing, such as Strategic Market Management,
Strategic Market Planning, Strategic Marketing, Marketing Strategy, Strategic Planning, Business
Policy, and Entrepreneurship. It is also a valuable reference and guide for MBA and EMBA students,
managers, planning specialists, and executives wanting to improve their marketing strategy
development and planning processes or looking for a timely overview of recent issues, frameworks,
and tools.

why is strategic marketing important: Contemporary Strategic Marketing Ross Brennan,
Paul Baines, Paul Garneau, 2007-10-12 An extremely fluent and effective text designed to be a
complete resource for single semester modules, this new edition has a unique combination of text,
case studies. The emphasis is on practicality and the text encourages the student to engage with the
debate itself and not just the theory. Also available is a companion website with extra features to
accompany the text, please take a look by clicking below -
http://www.palgrave.com/business/brennan/

why is strategic marketing important: Marketing Decisions: A Comprehensive Guide to
Strategic Marketing Pasquale De Marco, 2025-04-28 **Marketing Decisions: A Comprehensive
Guide to Strategic Marketing** provides business leaders and marketers with a practical and
actionable framework for developing and implementing effective marketing strategies. This book
covers a wide range of topics, from market research and analysis to digital marketing and
international marketing, with a focus on helping businesses achieve their growth and profitability
goals. With its clear and concise writing style, this book is accessible to readers of all levels of
experience. It is also packed with real-world examples and case studies that illustrate the concepts
and strategies discussed in the book. **Key Features:** * Comprehensive coverage of all aspects of
marketing strategy * Practical and actionable advice for businesses of all sizes * Real-world
examples and case studies * Clear and concise writing style **Benefits:** * Develop a comprehensive
marketing strategy that will drive growth and profitability * Make better decisions about your
marketing mix * Improve your customer relationships * Succeed in international markets * Stay
ahead of the curve on digital marketing trends **Target Audience:** * Business leaders and
marketers * Entrepreneurs and small business owners * Marketing students and professionals This
book is an essential resource for anyone who wants to develop and implement a successful
marketing strategy. It is a must-read for business leaders, marketers, and anyone else who wants to




stay ahead of the curve in today's competitive business environment. If you like this book, write a
review on google books!

why is strategic marketing important: Strategic Marketing Graeme Drummond, John Ensor,
Ruth Ashford, 2010-05-14 The completely revised and updated 3rd edition of the hugely successful
Strategic Marketing: planning and control continues to provide a concise yet comprehensive
synthesis of the key strategic marketing concepts. The text cuts through the complexity and jargon
surrounding the subject and is tightly written to accommodate the reading time pressures on
students. A clear, comprehensive and user-friendly text it provides an unrivalled digest of the tools,
techniques and knowledge required to understand strategic marketing. Covering contemporary
issues by exploring current developments in marketing theory and practice. It offers- « Coverage of
key developments in customer relationship management, business ethics, market-led orientation and
resource/asset-based approaches to internal analysis and planning ¢ A highly exam focused
approach which has been class tested and refined * A new chapter offering a ‘problem-based
learning’ (PBL) approach to the subject * Thoroughly revised and updated case studies and vignettes
of real world best practice throughout the text Now established as one of the leading texts in the
field Strategic Marketing 3rd edition will continue to be an essential learning tool for CIM students
and marketing undergraduates and postgraduates. It will also be ideal for marketing professionals
who want to improve their strategic knowledge and those on relevant executive courses.

why is strategic marketing important: Strategic Marketing Douglas C. West, John Battice
Ford, Essam Ibrahim, 2015 This text discusses how companies create competitive advantage
through strategic marketing. Using established frameworks and concepts, it examines aspects of
marketing strategy and thinking. It provides examples to facilitate the understanding of theoretical
concepts.

why is strategic marketing important: Absolute Essentials of Strategic Marketing Tony
Proctor, 2020-05-17 Strategic marketing is a complex topic, and this short-form textbook illuminates
its fundamental elements to provide a bird’s-eye view of the field for students of marketing strategy.
Focused on the marketing of goods and services, the book highlights how incremental changes in
the market environment drive changes to marketing strategies. The author, an experienced
marketing expert, uses the concept of ‘strategic windows’ to facilitate student understanding,
looking at how firms can best anticipate and react to opportunities and threats. Enhanced by text
features such as essential summaries, focused references and additional online supplements, this
very short introduction enables the reader to zero in on the core priorities for strategic marketers.
The result is a volume that is valuable reading for marketing students around the world.

why is strategic marketing important: Strategic Marketing Issues in Emerging Markets
Atanu Adhikari, 2018-07-27 This book presents a collection of articles addressing a range of
marketing strategies unique to emerging economies. It describes the component of strategic and
tactical marketing, including the marketing mix, segments and targeting, product and market
orientation, employing the Internet and social media, penetration and loyalty strategies and
innovation, and other strategy issues in the marketing context. In addition, the book focuses on
creating, communicating, and delivering customer value to emerging market consumers through
diverse marketing strategies, processes, and programs in the context of emerging markets’
dynamics, consumer diversity, and competitors. Bringing together contributors from industry and
academia to explore key marketing issues prevalent in India and other emerging economies, the
book offers a unique and insightful read for a global audience. This book, edited by Dr. Atanu
Adhikari, offers important analytical and managerial insights into consumer behavior, firm strategy,
market dynamics and marketing instruments (price, promotion, distribution and product). While
marketing and management disciplines have developed useful empirical generalizations, the context
is critical. This book does exactly that -- place the generalized results in the context of emerging
markets and India. Accordingly, this is a valuable resource for scholars and practitioners. -- Dr.
Gurumurthy Kalyanaram, Professor, City University of New York, USA and Tata Institute of Social
Sciences, Mumbai, India; US Editor, International Journal of Learning and Change; and President,



MIT South Asian Alumni Association This book is a must-read for anyone interested in marketing to
less-developed countries. While the focus of the chapters is on India, the lessons learned can be
generally applied. The 32 chapters represent comprehensive coverage of nearly every topic related
to marketing with many examples. Any manager interested in doing business in emerging markets,
Professors who want a better knowledge of these markets, or students who want an excellent
reference should acquire this book. -- Dr. Russell S. Winer, William Joyce Professor of Marketing,
Stern School of Business, New York University, USA.

why is strategic marketing important: Developing Strategic Marketing Plans that Really
Work Terry Kendrick, 2006 Public libraries are increasingly aware of the need for good marketing.
Underlying this is a need for competence in marketing planning. Many government and other
reports stress the need to get public libraries back into the lives of their users and potential users
and this requires significant marketing effort. However, it quickly becomes apparent to public
librarians that marketing is far more than simply creating a set of leaflets for their marketing
communications. What they need is a simple, practical guide to the whole marketing planning
process from goals to implementation of marketing strategies and communications. And along the
way they need to troubleshoot the barriers that such activities meet. This highly practical and
down-to-earth book, with free downloadable templates and forms on the web, will de-mystify the
marketing planning process and set it in the context of modern public library services. Through a
series of easy to implement process steps and ideas the reader will see not just what is possible but
what is likely to work quickly, and deliver real impact on performance indicators, in a public library
context. The book is structured as follows: strategic marketing planning for public libraries: an
introduction ambition as the basis for marketing planning making sense of the market for your
public library services creating segment-specific value propositions for users and non-users
priorities: making sound choices clear objectives and winning strategies attention-grabbing
marketing communications implementation and quick progress. Readership: The text is fully
international in scope and is written for all those practitioners who recognize the importance of
marketing in shaping and positively influencing the direction of public library services.

why is strategic marketing important: Handbook of Marketing Research Methodologies for
Hospitality and Tourism Roland Nykiel, 2007-08-13 Discover the bridge between theory and applied
research in the hospitality industry The success of marketing programs is dependent on the
knowledge of the trends in the marketplace. Handbook of Marketing Research Methodologies for
Hospitality and Tourism is a comprehensive guide that clearly explains analyzing markets, utilizing
qualitative and quantitative research methodologies, applying findings to market, development, and
marketing strategies for the hospitality industry. The text contains detailed outlines and case studies
of several types of research, including feasibility studies, market assessment studies, and site
selection studies. Numerous graphic examples and presentation techniques are provided to bridge
between theory and applied research with ease. Handbook of Marketing Research Methodologies for
Hospitality and Tourism clearly details, all in a single volume, the application of research
methodology to the real world, as well as showing how to effectively communicate findings and
recommendations. This resource provides dozens of case examples and close attention to clearly
explaining all facets of market analysis. Part one discusses research and methodologies, including
primary and secondary data and integrative research. Part two explores market analysis and
assessment, including marketing assessment for development planning and assessing focal points
and intuitive techniques. The third part helps the reader apply their learned research into strategies.
The final section explains market analysis planning and communications, including preparing a
research-based business review and the effective presentation of research findings. The text
provides appendixes of essential data, and a helpful glossary of terms. Topics in Handbook of
Marketing Research Methodologies for Hospitality and Tourism include: qualitative market analysis
techniques and applications quantitative market research and analysis techniques and applications
approaches to organized site selection studies, market studies, and project feasibility studies
identification of the processes and sources for key market data for projects, markets, and sites



presentation and communication techniques and strategies for market analysis and research
findings the relationship of market analysis and research to marketing and development strategy
selection and more! Handbook of Marketing Research Methodologies for Hospitality and Tourism is
a perfect resource for upper-level undergraduate students and graduate students in hospitality
colleges and schools; hotel and restaurant development and market research personnel in hospitality
corporations; and market research firms serving the hospitality industry.

why is strategic marketing important: Strategic Marketing David W. Cravens, 1997 The
author of this text argues that the role of strategic marketing in business performance is
demonstrated in the market-driven strtategies of successful organizations competing in a wide array
of product and market situations. The escalating importance of providing customer satisfaction,
responding to diversity in the marketplace, developing new products and recognizing global
competitive challenges require effective marketing strategies for gaining and keeping a competitive
edge. The text examines the concepts and processes for gaining competitive advantage in the
market place.

why is strategic marketing important: Strategic Sales and Strategic Marketing Nikala Lane,
2013-10-18 There is growing evidence that the traditional role of the sales organization in
business-to-business marketing is quickly evolving from a tactical, operational function to a strategic
capability concerned with the management of critical processes that support business strategy and
deliver value to profitable customers. This topic is of major relevance to scholars in both the sales
and marketing domains, and this relevance is underlined by the intense interest of managers and
companies in how this field is changing. This collection is a unique gathering of views on the critical
issues to be confronted in the strategizing of the sales function, from distinguished scholars from
throughout the world. Their focus is on the linkages between strategic marketing and the corollary
of strategic sales. This book was published as a special issue of Journal of Strategic Marketing.

why is strategic marketing important: Strategic Marketing Planning Colin Gilligan, Richard
M.S. Wilson, 2012-05-23 Strategic Marketing Planning concentrates on the critical 'planning’
aspects that are of vital importance to practitioners and students alike. It has a clear structure that
offers a digest of the five principal dimensions of the strategic marketing planning process. Leading
authors in this sector, Wilson and Gilligan offer current thinking in marketing and consider the
changes it has undergone over the past few years. Issues discussed include: * Emarketing, strategic
thinking and competitive advantage * The significance of vision and how this needs to drive the
planning process * Hypercompetition and the erosion of competitive advantage * The growth and
status of relationship marketing * Each chapter contains a series of expanded illustrations

why is strategic marketing important: Strategic Marketing Decision-Making within Japanese
and South Korean Companies Yang-Im Lee, Peter Trim, 2008-11-30 This book acts as a bridge
between marketing and strategic management, as it is written from a strategic marketing
perspective. It provides students and practising managers with an appreciation and an
understanding of how managers in Japanese and South Korean companies formulate and implement
strategic marketing decisions, how they embrace the organizational learning concept, and how they
formulate working relationships with staff in partner organizations. It provides an explanation of the
role that culture plays in the management process and various problems are cited in the text and
solutions are offered that reinforce the theories and concepts covered. A number of case studies
highlight the link between theory and practice, and the work is structured in a way that allows the
reader to think through and reflect upon the key issues associated with decision-making within
Japanese and South Korean companies. - The work is academically underpinned and contains
relevant insights for practising managers - The authors draw upon their marketing and management
knowledge and expertise in order to contribute to a developing body of general management theory -
The methodological approach outlined in the book will facilitate a deeper understanding of how
national cultural value systems are linked with organizational cultural value systems, and this will
enhance interdisciplinary research approaches

why is strategic marketing important: Strategic Marketing in Practice Ashok Ranchhod,



2004 Elsevier/Butterworth-Heinemann's 2004-2005 CIM Coursebook series offers you the complete
package for exam success. Comprising fully updated Coursebook texts that are revised annually, and
free online access to the MarketingOnline learning interface, it offers everything you need to study
for your CIM qualification. Carefully structured to link directly to the CIM syllabus, this Coursebook
is user-friendly, interactive and relevant, ensuring it is the definitive companion to this year's CIM
marketing course. Each Coursebook is accompanied by access to MARKETINGONLINE
(www.marketingonline.co.uk), a unique online learning resource designed specifically for CIM
students, where you can: * Annotate, customise and create personally tailored notes using the
electronic version of the Coursebook * Receive regular tutorials on key topics from Marketing
Knowledge * Search the Coursebook online for easy access to definitions and key concepts * Access
the glossary for a comprehensive list of marketing terms and their meanings * Written by the CIM
Senior Examiner for the Strategic Marketing in Practice module to guide you through the 2004-2005
syllabus * Features actual CIM case studies to enable you to develop technique with regards to
analysing case material * Contains indicative answers written exclusively for this Coursebook by the
Senior Examiner to enable you to practise what has been learned and help prepare for the exam
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Where does the use of "why" as an interjection come from? "why" can be compared to an old
Latin form qui, an ablative form, meaning how. Today "why" is used as a question word to ask the
reason or purpose of something

Contextual difference between "That is why" vs “Which is why"? Thus we say: You never know,
which is why but You never know. That is why And goes on to explain: There is a subtle but
important difference between the use of that and which in a

"Why ?" vs. "Why is it that ?" - English Language & Usage Why is it that everybody wants to
help me whenever I need someone's help? Why does everybody want to help me whenever I need
someone's help? Can you please explain to me

pronunciation - Why is the “L” silent when pronouncing “salmon The reason why is an
interesting one, and worth answering. The spurious “silent 1” was introduced by the same people



who thought that English should spell words like debt and

american english - Why to choose or Why choose? - English Why to choose or Why choose?
[duplicate] Ask Question Asked 10 years, 10 months ago Modified 10 years, 10 months ago

Politely asking "Why is this taking so long??" You'll need to complete a few actions and gain 15
reputation points before being able to upvote. Upvoting indicates when questions and answers are
useful. What's reputation and how do I

Is "For why" improper English? - English Language & Usage Stack For why' can be idiomatic
in certain contexts, but it sounds rather old-fashioned. Googling 'for why' (in quotes) I discovered
that there was a single word 'forwhy' in Middle English

Do you need the “why” in “That's the reason why”? [duplicate] Relative why can be freely
substituted with that, like any restrictive relative marker. I.e, substituting that for why in the
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